CASE STUDY

5 YEAR RESULTS il ooerred

Haberfeld helps focus your marketing and

C L I E N T RE S U LTS your sales efforts in a very specific direction.

If you want to increase the number of accounts,

have more relationships, more fee income and
add deposits - then this works. | am convinced
we have better products, better training, a better
customer experience inside the branch, and
more effective marketing than anybody in any

of our markets.

HIGH PERFORMANCE GROWTH STRATEGY RESULTS
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SERVICE CHARGES ON DEPOSIT ACCOUNTS
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YOUR BANK CAN ACHIEVE THESE RESULTS.

WE CAN SHOW YOU HOW.
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